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	The approach & solution
	The customer, a growth-centric financial and asset management firm, employs about 300 individuals. With the need for a strategic response, Mejeticks delivered a technology solution that addressed both immediate and long-term needs:

	The outcome
	The customer adopted the vendors recommended by Mejeticks, effectively managing the DR environment's cost increases. Mejeticks' strategic advice empowered the client to:
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